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Position Title: Inside Sales & Outreach Manager 

  
Aegis Renewable Energy, a Waitsfield VT based Commercial Solar contractor is seeking an Inside Sales & 
Outreach Manager.  This position reports directly to the Director of Business Development. 
  
The Inside Sales & Outreach Manager will provide lead generation through warm leads, cold calling, 
networking, and/or site visits, as well as occasional account management of Aegis’ existing customer 
base.  This position will provide outreach, education and technical assistance throughout the sales 
process 
  
 
Functional Expectations and Competencies: 

• Apply knowledge and experience of state, federal and utility program(s) to identify leads and 
manage prospects. Using a sales-driven approach with a well-crafted delivery, explain Aegis’ 
value proposition and the energy savings and investment opportunities for customers. 

• Establish rapport and provide customer service over the phone or in person. Synthesize complex 
concepts into a simple, easy to understand language, while conveying Aegis’ principles and 
values to customers. 

• Effectively communicate with clients to secure agreement on Aegis deliverables, and ensure a 
clear and concise delivery of messages. Ensure deliverables and customer/partner requests are 
met in a timely and professional manner. 

• Maintain active and ongoing communication with the Director of Business Development, and 
operations team. Provide consistent status updates on projects, deliverables, and customer 
concerns. 
 

What We Offer 

This is a full-time salaried and exempt position offering interesting work in an important field. This job 
comes with benefits including vacation, holiday, and personal/sick time; employer supported medical 
insurance; and a retirement plan with a company match. We cultivate a friendly, inclusive, and 
supportive environment. 

 

What You Offer 

You are an energetic positive go-getter who enjoys building relationships with people and businesses. 
You have a college degree and at least 1-2 years of sales, customer service, or directly applicable 
experience. Prior work, paid or volunteer, in the energy field preferred. Excellence in Microsoft Office 
(Word, Excel, PowerPoint); experience with a CRM platform preferred. You are good with numbers and 
financial concepts and have excellent written and verbal communication skills with the ability to work 
with both technical and non-technical partners. You have a desire to learn and a commitment to 
communicating your limitations. Accuracy and attention to detail required. 
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You must have strong organizational and time management skills with the ability to work independently 
and with minimal supervision. You must be able to work with multiple programs and deliverables in a 
collaborative environment. 

 
About Us 

Aegis is a renewable energy industry leader offering expert solutions to our modern energy 
challenges. Our team of project management professionals provides a complete range of services for 
the development, installation, and sale of commercial and community-scale solar energy systems 
throughout the Northeast. 
 

Compensation   

Base pay, sales commission, and benefit package is market competitive and commensurate with experience 
and qualifications.  

  

 
If interested in applying for this position:  Please submit cover letter and resume to: 
 sbehn@aegis-re.com 

  
 
Aegis is an equal opportunity employer.  We embrace diversity and strongly encourage black, 
indigenous, people of color, and LGBTQ people to apply. 
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